
HHACA August 2017 

President’s Message 

I  hope everyone is deciding what to bring to the 

picnic on August 7 at 6 p.m.  Diana Fickel will be 

picking up the chicken (paid for by the Club). 

There will be a short meeting after the great 

meal.  Let Suzanne Oldham know if you haven’t 

already; thanks!  

I t won’t be long before the Club’s Annual Fall 

Show (Sept. 23 & 24) in downtown Logan.  The 

Arista group is having regular meetings to 

organize the Fall Fest that will accompany our 

Fall Show.   There will be a slate of musicians 

performing through the weekend, a chili cook-

off, food trucks, possibly a drum circle, and 

other attractions.  I f you have suggestions, 

please let Spirit know!  They are considering a 

small petting zoo, exhibits from Hocking College 

about forestry, etc.  If you would like to help with 

the Fall Fest (if you are not going to be vending 

in our show) let Spirit know about that too and 

she will put you in touch with Arista.  Lots to do; 

let’s do it!  Helen Bratka 

August and September Meeting 

Information 

Don’t forget our picnic on August 7 at 

Kachelmacher Park.  We eat at 6 p.m. Our 

September meeting will be on Monday, 

September 11 due to the Labor Day holiday. 

Volunteers Needed 

Roy Bontrager has accepted the task of 

scheduling programs, library displays and 

refreshments for our meetings.  We are 

currently in need of volunteers for all of the 

above for several months yet this year.  Roy is 

also looking for 3-4 members to help out on this 

committee. 

 

Festivals and Art Shows 

Art in the Park at Pocahontas State 

Park, West Virginia 

September 2-3 (Labor Day weekend) still has 

openings and the deadline has been 

extended. $50 for a 12x12 space.  For more 

information and an online application, go to  

WatogaArtinthePark.com  

ROAR Day at Lake Hope State Park 

ROAR (Rural Ohio Appalachia Revisited) Day 

is October 28, 2017 at Lake Hope State Park.  

There is no fee, however the organizers do 

encourage demonstrations of your craft.  Call 

740-596-4938 for information and to request 

an application. 

Holiday Craft Sale 

Columbus Mennonite Church is hosting their 

4th annual  Holiday Craft Sale in Clintonville, 

just off High Street.  Spaces are $30, $35 if you 

want electricity.  Table and chairs are 

prov ided.  Contact Maria Yoder at 614-214-

8140 for more information. 

HHACA Fall Show 

Don’t forget to sign up for our Fall Show!  Spirit 

has application forms. 

 

 

 

 

 

 



Homegrown on Main Update 

Rose Arthur shared that HOM has a Facebook 

page now.  Members are encouraged to like 

and share the page with friends, family and 

customers to help promote the shop and our 

work.  Lots of advertising has been done as 

well.  Hocking Hills Tourism Association will 

place all workshops in the Events section of 

their website, as well as posting the workshops 

in their monthly newsletter.  In addition, James 

Martin features the workshops on the radio.  

HOM has taken out a full page ad in the 

Hocking County Fair Guide.  There will be a 

two page ad in the 2018 Visitor Guide and 

there will be a full page ad in the September 

issue of “Art in Ohio”.. 

Programs/Demonstrations 

September Program:  currently open, please 

see Roy Bontrager to sign up! (October is open 

as well.) 

Refreshments 

August:  Picnic!!  The organization will provide 

the chicken; members bring potluck for 

everything else.  We especially need drinks 

and desserts at the moment.  Sign up online – 

see Suzanne Oldhams email for the sign up 

app. 

September:  Diane Welch and Sue 

Cadamagni 

 

Attachments 

   

 

Library Display 

August:  Roy Bontrager and Norm Fox 

September:  Everyone is encouraged to share a 

piece to advertise our September show. 

Announcements: 

Waldeena Hendrix and her sister are 

participating in the Columbus Fall Avant-Garde 

show this year.  Looking forward to hearing all 

about it! 

To Do List 

Remember to pay your dues.                                

Sign up to volunteer for the refreshments, 

program, and library display committee, or to do 

one of the needed services to the organization. 

 

Sign up for the HHACA Fall Show. 

2017 Meeting Dates 

01/09, 02/06, 03/06, 04/03, 05/01, 06/05, 07/10, 

08/07, 09/11, 10/02, 11/06, 12/04 

Please note that our August and September 

meetings are the second Monday of the month. 

 

 

                                                               



Tips to Increase Show Sales 

You probably know many of these, but with 

show season in full swing, it doesn’t hurt to hear 

them again.  In no particular order: 

 Get out of your chair.  Mingle, talk, interact.  

Don’t hide in the back of your booth. 

 Use signage.  Suggest alternate uses for an 

item (ex. A rice bowl can also be a soap 

dish), advertise a special, explain 

something, etc. 

 What makes you unique?  Tell them your 

story. 

 Have a main focus in your booth.  

Something on an easel or display that 

draws people in and wows them. Run a 

show special.  Use signage to promote that 

special.  Use a lower priced item and make 

it hard to resist buying more than one.  (ex. 

Buy 3 stack rings, get $ off; buy 2 get 1, 

etc.) 

 Invite people to sign up for a free drawing 

for a piece of your work.  Use their 

information to later promote other sales 

and events you will attend. 

 Refresh your booth.  Don’t let displays look 

empty and don’t allow anything to look 

messy or dirty. 

 Refresh you.  Make sure your attire is clean 

and professional, that you don’t have 

something stuck in your teeth and that you 

don’t have bad breath.  Long days, food 

on the fly = messy artists!   

 Stay off your phone.  Don’t care how bored 

you are, don’t get your phone out except 

to ring up a sale.  Don’t read a book, kindle 

or newspaper either!  I t IS ok to work in your 

booth.  (I  often bring items that need stones 

set – nothing that makes me or my booth 

dirty unless I ’ve agreed to do 

demonstrations.) 

 Don’t have items that are not for sale in 

your booth.  I t’s ok to have example items, 

(I  have a sample heavy sterling  bracelet 

that I  make to size – however it IS for sale!) 

 Keep your friends and relativ es out of your 

booth unless they are working there.  

Customers can’t get in if your family is 

having a reunion.  And, STAY in your booth.  

Don’t go off v isiting. (Yeah. When it’s a slow 

show, we all do it, but it looks like you have 

more important things to do than promote 

your work.) 

 Stand at the edge of your booth, just 

outside the opening.  Don’t block the 

entrance.  Greet people as they enter your 

booth, then step back so they don’t feel 

trapped.  When they focus on one item, 

then approach and talk to them.  People 

don’t want to feel that they’re being “sold” 

on your work. 

 Guard your money.  Don’t leave a cash 

box on or under a table.  Round your 

prices.  Making change takes too much 

time and advertises where your money is 

located. 

 No music, candles, etc.  These types of 

things distract from your art.  You don’t 

want to spend your time talking to people 

about their taste in music or where they 

can buy those candles – you want to talk 

to them about your art. 

 On a related note, don’t have a spare 

chair.  Someone WILL sit in it and you won’t 

be able to get rid of them. 

 


